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EXPERIENCE the
advantages of working with

an EXECUTIVE.

CUTTING EDGE TECHNOLOGY. Realty Executives is on the cutting edge of
technology, so you can enjoy more free time and enjoy a hassle-free experience
- whether you are buying or selling. Our Executives are equipped with the latest
technology tools designed to help them work maore efficiently with you, for you
and with everyone involved in the process. Our MLS systems, CRM systems and

Ad\fﬂntage # 1 websites gives properties broad exposure on the World Wide Web, and helps our
Executives find the exact property you are looking for.

There is a difference between a typical “agent” and an “Executive.” And it
shows in every single transaction. Put these advantages to work for you today by
calling 1-877-963-9876. Or visit our website at RealtyExecutivesMidSouth.com.

RealtyExecutivesMidSouth.com
REALTY

EXECUTIVES

Realty Executives MidSouth, 3479-A Gulf Shores Parkway, Gulf Shores, AL
@ For Franchise Opportunities Call 1-877-963-9876
=wEEe Each office independently owned and operated
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Think Of Us As An Easy Chair
In A Business World Full Of Hot Seats.

* Name-Brand Office Furniture
-Featuring HON, La-Z-Boy, Nvision,
Indiana Desk, and much more

¢ Next Day Delivery on In-Stock Items

* Affordable, Easy Payment Options
-Rental, Sales, Lease Ownership

* Free In-House Space Consultation

Aaron

Olffice Furniture

n:Nn\ BALESLEATBINDG

Furniture The Easy Way. Your Way.

(601) 956-2600
F: (601) 956-2727

749 Ridgewood Rd. Ext.
Jackson, MS 39157

55 north to a right on County
Line Rd. Turn left at the first
light onto Ridgewood.

www.aaronofficefurniture.com

3/ MISSISSIPPI REAL ESTATE LEADER / Winter 2007



President's

Perspective

appy New Year! |
H look forward to
serving as your

President in 2007 and am
excited about our poten-
tial to make a stronger
connection between this
association and you, our
members. In this issue of
Real Estate LEADER we
honor many of the REALTORS® who contribute to the
success of our organization. From our three Hall of
Fame inductees to our 2006 REALTOR® of the Year,
LeadershipMAR Class of 2006 to our 2006 President,
the pages you're about to read are all about recogni-
tion. We recognize those who made outstanding con-
tributions to our organization and profession during
the past year and those who will move this association
forward in the months ahead.

Our attention also turns to the 2007 legislative ses-
sion and election year as we set legislative priorities
and MARPAC fundraising goals. See page six for details
on our legislative agenda where eminent domain,
impact fees and mortgage fraud will be our primary
focus. Look for the special MARPAC pullout section
that lists all of our 2006 contributors and outlines the
work we have to do to make our voices heard by our
state's elected leaders. Your fair share investment pro-
tects your income and maintains your commissions,
educates and elects policy-makers who support REAL-
TOR® issues and helps you sell more homes by
improving the quality of life in our communities.

Standing features in this magazine include useful
information from our legal hotline attorney based on
the latest calls he's received as well as the latest edu-
cation resources offered through our Mississippi
REALTOR® Institute. A Rookie Boot Camp will make its
debut in 2007 to meet the growing demand for new
agent training. See page 7 for details.

| invite you to meet our 2007 Leadership Team on
page 18 and to learn more about my presidential plat-
form and vision for “Making the Connection” on
page 16.

All best wishes to you for a safe and healthy 2007.

Chris Wilson, ABR
President
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NAR concerned over rapid increase in foreclosures

NAR said it is concerned over the rising rate of defaults and foreclosures occurring around the
country. Foreclosures are not only a disaster for families but also for communities. Problematic
loans are often made in concentrated areas, and high foreclosure rates of single-family homes can
seriously threaten a neighborhood’s stability and a community’s well being.

Last year, NAR partnered with the Center for Responsible Lending (CRL) in jointly issuing two
consumer education brochures on nontraditional and traditional mortgages. Last month, NAR and
CRL released a new brochure designed to help families avoid predatory lending.

View all three brochures online at realtor.org.

Existing-Home Sales in 2007 expected to recover from cyclical low

Existing-home sales are expected to rise gradually in 2007 from current levels, with annual
totals comparable to 2006, while new-home sales will continue to slide, according to NAR’s latest
forecast.

David Lereah, NAR's chief economist, said there are mixed conditions around the United
States. “Roughly three-quarters of the country will experience a sluggish expansion in 2007, while
other areas should continue to contract for at least part of the year,” he said. “Most of the cor-
rection in home prices is behind us, but general gains in value next year will be modest by his-
torical standards.”

“Buyers, especially first-time buyers, with the combined benefits of seller flexibility and an
unexpected drop in mortgage interest rates, have a window of opportunity. These conditions will
persist in many areas until early spring when inventory supplies are likely to become more bal-
anced,” Lereah said.

Schwartz,
Orgler
& Jordan PLLC

Attorneys at Law

15487 Oak Lane Drive, Ste 200 |
Gulfport, MS 39503
228-832-8550

2355 Pass Road, Suite B
Biloxi, MS 39531
228-388-7441




LEGAL EASE

BY RON FARRIS, ROBINSON, BIGGS, INGRAM, SOLOP & FARRIS, PLLC

Members’ questions keep hotline hot

2006 was another busy year for MAR’s Legal hotline. Here is a sampling of
hot issues:

Dual Agency persistently generates questions, particularly with
regard to a broker’s/agent’s duties. The same duties are owed to a client in a
dual agency setting that are owed to a buyer or seller in an exclusive setting,
including the duties of obedience, loyalty, disclosure, confidentiality, account-
ing and reasonable skill, care and diligence. It can easily become impossible
to serve both seller and buyer without a breach of duty, and brokers/agents
should exercise the utmost caution in such relationships.

Earnest Money disputes come up regularly. Familiarity with the rules
is vital, including a broker’s responsibility to promptly deliver earnest money
to the party entitled to it when a contract fails to close. Brokers representing
sellers should remember that they are not entitled to withhold a commission
from earnest money due to a purchaser when the seller defaults.

Arbitration questions may be addressed by the newly revised Zip forms,
and introduction of the new Arbitration Addendum. However, the new form,
like the old ones, only binds the parties to arbirtration with respect to disputes
a party has with the broker/agent, and does not bind the parties to arbitrate dis-
putes with each other.

Disclosure requirements continue to confuse even experienced
brokers. Law requires disclosure of material facts about the property. Use of
the MREC Property Condition Disclosure Statement may mitigate the risk of
misrepresentation accusations, but it does not relieve a licensee of the duty to
disclose all known material defects to the potential purchaser. If defects are
discovered after initial disclosure is made, a supplemental disclosure is
required. Defects discovered after closing create issues, and the key is whether
all known material defects were disclosed.

Offer and Acceptance is often easier explained than achieved. MAR
provides separate forms for separate counter-offers. Communication of verbal
acceptance of any offer or counteroffer may be binding upon the parties, but
to be enforceable the agreement must be in writing. An offer or counteroffer,
if unconditionally accepted, creates a binding contract. Acceptance, once

made, cannot be withdrawn unless the parties agree to set aside their contract.
Brokers should be sure that all contracts are clearly worded and all material
terms of the agreement are addressed (and all blanks in a form filled in).

Comply with contingencies in contracts. Contingency provisions relating
to inspections, loan approval and appraisals routinely become important and,
together with all other contingencies, should be read carefully and must be com-
plied with literally. The contract should provide what will happen if these and
other contingencies are not met. Realistic deadlines should be inserted in the
contract from the beginning. If the parties cannot agree to extend deadlines, the
failure to meet that deadline does not excuse performance of that contingency on
a timely basis and may lead to the termination of a contract or one party being in
breach.

Authority to sell or purchase real estate comes up surprisingly often.
In Mississippi, a seller must be twenty-one (21) years old to convey title to real
property. If the property is homestead, the spouse of the owner must join in irre-
spective of whether they are a record owner. Only an owner — and all owners —
of real property should sign a listing agreement or a contract to sell, unless the
owner has a legally designated attorney in fact. An incompetent person lacks legal
capacity to sell real property. Estates should be handled with extreme caution so
that legal requirements are complied with prior to contracting or sale with regard
to a deceased owner’s property.

Finally, the real question underlying most HOTLine calls is “What
are my client’s legal rights in this situation?” The answer to this is always
the same: “The unauthorized practice of law will lose you your real estate license!
Be careful when providing an opinion or advice to clients about how to resolve
legal issues that come up in the context of their real estate transaction!” The best
answer to a client who asks for a legal opinion is still this: “I strongly recommend
that you ask that question to a qualified attorney.”

These and other issues require constant familiarity with the law governing
contracts, agency and license law in Mississippi. The Legal Hotline will continue
to address these and other hot issues in 2007. I

Ron Farris is MAR’s Legal Hotline attorney and general counsel.

[l Call MAR's Legal Hotline

2l
MAR’s Legal Hotline (800-747-1103, ext. 25) offers free h{ ;
and confidential legal information relevant to broad-based &

real estate practices and applications, including MAR

Standard Forms and Contracts, to MAR members, and is available Monday
through Friday, 8:00 a.m. — 5:00 p.m. Calls received after 3:00 p.m. will be
returned the following business day.
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REALTORS® tackle 2007 legislative session

m=p=he Mississippi Association of REALTORS® will continue to monitor issues
affecting REALTORS®, such as any potential landlord tenant, building
code or insurance legislation, and will focus primarily on the following
issues during the 2007 Legislative Session:

Mortgage fraud/predatory lending

The Mississippi Mortgage Consumer Protection Law is set to repeal in 2007,
and, therefore, the legislature must reauthorize the statutes during the 2007
session. MAR is working with other interested parties to strengthen the
Mortgage Consumer Protection Act for the purpose of eliminating mortgage
fraud and predatory lending in Mississippi. The legislation will seek to increase
the pre-licensure education for loan originators, better define the role of a loan
processor, require eight of the 12 required continuing education courses be
taken in the classroom and strengthen the application process to open a mort-
gage company.

Impact fees

The Mississippi Supreme Court ruled in 2006 that the City of Ocean Springs’
impact fee ordinance is an illegal tax. The Court affirmed the decision of Judge
Dale Harkey in the impact fee lawsuit filed by the Home Builders Association
of Mississippi (with the support of the Mississippi Association of REALTORS®)
against the City of Ocean Springs. Still, municipalities continue to seek ways to
allow for impact fees and may seek legislation in 2007. As always, MAR will
continue to oppose impact fees in any form, under any condition whatsoever,
and strongly encourages government at all levels to refuse to enact impact fees
where they do not currently exist and to discontinue their use in areas where
they are currently assessed.

Eminent domain

MAR will continue to monitor any efforts to amend Mississippi’s eminent
domain laws. The decision of the United States Supreme Court in Kelo, et al.
v. City of New London, CT (June 23, 2005) has spurred public debate over gov-
ernment use of the power of eminent domain. Unlike Connecticut and certain
other states, Mississippi already provides property owners with protection
against abuse. Mississippi law presently provides procedural requirements and
rights for property owners that, if properly utilized by an owner, afford an
owner of property both the minimal procedural rights advanced by the
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National Association of REALTORS® and the Mississippi Association of REAL-
TORS®, and additional procedural requirements that protect the property owner
against an unjustified taking. While it is the position of MAR that current
Mississippi law dealing with the issue of eminent domain is more than adequate
to protect the private property rights of homeowners, MAR would support the
compromises reached yet never adopted during the 2006 Legislative Session in
the Conference Report to Senate Bill 2565.

SafeCities initiative

A coalition of businesses and individuals has developed an organization called
SafeCity to tackle quality of life issues in the State of Mississippi and specifically
the Jackson Metro Area. SafeCity has developed a legislative agenda that will
work to correct the problems with our criminal justice system and help address
the increasing number of property crimes being committed. MAR supports the
SafeCities Legislation being pushed during the 2007 Legislative Session. Il

[l REALTOR Day at the Capitol
Wed., February 7, 2007

Plan now to join your colleagues at the Mississippi State Capitol to learn the
REALTOR® perspective on key issues pertinent to your profession.

Schedule

8:30 —9:30 a.m. Registration/Continental Breakfast

Jackson Association of REALTORS® Office
620 North State Street, Jackson
9:30 — 10:30 a.m. Legislative Presentation at the Capitol
10:30 — 11:30 a.m.

Noon — 1:30 p.m.

Meet with Legislators

MARPAC Political Advocacy Luncheon

(Free to all MAR members who register in advance)
MAR REALTOR® Center

4274 Lakeland Drive, Jackson

1:30 — 3:30 p.m. MAR Board of Directors Meeting

Register your entire office to attend this important event at
www.msrealtors.org today.



FOR THE COURSE OF

YOUR CAREER

BY JO USRY

Rookie Boot Camp
Basic training to boost your business

“buck,” the Mississippi REALTOR® Institute has launched a new GRI

program (GRADUATE, REALTOR® Institute) that includes as its first
30 hours a Rookie Boot Camp. . .valuable, in-the-trenches training in how
to launch a real estate business on the right track. Although the course is
geared to the Rookies in the business and satisfies the salesperson’s post
license requirement, it is open to any REALTOR® who wants to rejuvenate
a career by learning new ideas in the prospecting, marketing and transac-
tion management basics.

R ecognizing that our REALTOR® members want lots of “bang” for the

Rookie Boot Camp includes instruction in the following:

* How to build a business

= How to create systems for prospecting and managing transactions
= How to write contracts

= How to deal with tricky agency and risk reduction issues

Additionally, the course acquaints REALTORS® with the valuable business
resources available through the Mississippi Association of REALTORS® and

MISSISSIPPI

LTS

INSTITUTE

For the course of your career™

$320 onsite

Ask about Early Bird registration discounts. Visit
www.realtorinstitute.org for more information or to
register today

the National Association of REALTORS®. Statistics show that new agents in
the business who embrace the systems provided in strong “basic training”
have a better chance of early and consistent success.

Brokers can benefit by making the Rookie Boot Camp a requirement for
their new agents as part of their ongoing Risk Management program.
Agents leave the course knowing how to identify and avoid risks that can
expose the broker and agent to liability including property condition dis-
closure, misrepresentation, antitrust, agency relationships and dis-
closure, etc.

New REALTORS® benefit by launching their real estate career armed with
top-notch basic training, satisfying their post-license requirement and
completing the first 30 hours of the National Association of REALTORS®
GRI designation.. .a lot of bang for the buck!

Jo Usry is MAR’s Vice President of Professional Development.
E-mail her at jusry@realtorinstitute.org.

ist in a Rookie Boot Camp today

Jackson January 22-25
Gulfport January 29-February 1
Columbus February 12-15
Hattiesburg April 2-5

Gulfport May 7-10

Jackson June 11-14

Neshit August 27-30.

Tupelo November 26-29
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‘2007 MAR Convention & EXPO breaks attendance

The Mississippi Association of REALTORS® rolled out
the red carpet as more than 750 REALTORS®, sponsors,
exhibitors and guests converged in Vicksburg,
Mississippi’s river city in December for CE, networking
and fun.

. REALTORS® were treated to seated massages
.HII | ', provided compliments of State Bank &
Il . S Trustin the EXPO.

W

NAR Region 5 Vice President Neal Jackson of Georgia installs 2007 MAR President

Chris Wilson, Laurel. LeadershipMAR class mem-

bers Trish Fleming, McComb,
and Lisa Burnett, Southaven,
staff the LeadershipMAR
booth where tickets were sold
for a $2,000 drawing and a
silent auction with proceeds
benefiting Habitat for
Humanity.

REALTORS® gathered on multiple levels of the BB A ceremonial passing of the gavel began with

Club for dinner and dancing to the tunes of The 1959 Past President Parham Bridges (right),

Chill, a popular Vicksburg band. Jackson; 1968 Past President Moody Grishman,
Biloxi; and 1983 Past President Ernie Clark,
Brookhaven.
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WED CARPET
RENDEZVOUJ

SELLING STRA'[_FGIES FOF SUPERSTARS

The star-studded General Session ballroom served as the perfect backdrop for
the red carpet treatment and CE taught by nationally recognized speakers
including the ever-popular Terry Watson and Adorna Carroll.

Red velvet cupcakes were part of an elaborate dis-
play of good eats at the Champagne & Diamonds
Dinner Reception at the historic BB Club.

Crowds gather to
stroll through the
EXPO filled with
great REALTOR®
tools, resources
and products.

Past President Sonja Dunaway, Jackson, and Marie Hutcheson and
Debbie Little, both of Meridian, give their Christmas lists to Santa in
the EXPO.
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2006 award recipients and leaders

These pages honor REALTORS® who have made extraordinary contributions to
the real estate profession in the past year and who truly exemplify the kind of

Three REALTORS® inducted into Hall of Fame

The Hall of Fame Award is one of the highest honors we bestow on members recognizing more than 20 years of
service to the association and the profession. Congratulations to Bob Ridgway, CCIM, Jackson; Tommy Morgan,

Tupelo; and Carlene Alfonso, CRB, CRS, Biloxi, our 2006 inductees.

Ridgway surprised by family, friends

During his more than 30 years
of involvement with the REALTOR®
organization, Bob Ridgway, CCIM,
Jackson, has demonstrated the
highest level of professionalism
and leadership. He’s been instru-
mental in the development of com-
mercial education and program-
ming for MAR members statewide,
playing an integral role in the
development of the Mississippi
Commercial Association of REALTORS® and the Mississippi Chapter of CCIM. His
participation has been critical to the success of these organizations, and his
encouragement of real estate professionals has been important in helping many
of those practitioners succeed in their commercial real estate careers.

He served as 1984 MAR President, has been a MARPAC Sterling R for 11
years running, chaired the MARPAC Trustees and has served on numerous com-
mittees. He currently serves on our Mississippi REALTOR® Hurricane Relief
Fund Board of Directors and is a former President of the Jackson Association of
REALTORS®.

His list of activities and accomplishments outside the REALTOR® organiza-
tion is equally impressive. From the YMCA Board of Directors to various lead-
ership posts within the Galloway United Methodist Church, Rotary Club
President to being an Eagle Scout, he is known throughout these various circles
as a giver who is generous with his time and commitments.

His wife, Naomi and his parents, two daughters, two grandchildren, two sis-
ters, their hushands, his brother and a couple of friends surprised Ridgway on
stage at the convention to help present his award.

INSERT: Pic 18 (Ridgway & wife
only, crop out everyone else)

REALTOR® Bob Ridgway, CCIM, Jackson,
joined by his wife, Naomi, is inducted
as a member of MAR’s Hall of Fame.

Morgan considered role model

REALTOR® Tommy Morgan, Tupelo, is considered a role model for other
REALTORS® and members of his community. An upstanding citizen, active
church member and family man, the way he conducts his personal life carries
over to his business where he is known as professional, fair, honest and hard-
working.

He has contributed to the real estate profession in numerous ways, includ-
ing designing and creating more than 40 residential, commercial and multi-
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leadership spirit this magazine seeks to inspire among its readership.s.

family developments. He has
served on various committees
within the REALTOR® organiza-
tion and his community where
he’s been able to address pub-
lic policy issues that affect the
sale, exchange, leasing or
development of properties.

He is a past local board
President, RPAC Chair and
REALTOR® of the Year. At the
state level, he’s a past
President of MCAR, an MAR
Board Director and RLI State
President. He’s also served as a National RLI Director and course instructor.

In his local community, he’s been active in the Civic Club, Community
Development Foundation and Sanctuary Hospice House. Married with two chil-
dren, his wife, Jane; son, Adam; and sister, Lynette, joined in his induction cer-
emony.

2006 MAR President Pam Beard (left) and
MAR CEO Angela Cain congratulate REAL-
TOR® Tommy Morgan, Tupelo, on induc-
tion into MAR’s Hall of Fame.

Alfonso is synonymous with real estate

Carlene Alfonso, CRB, CRS, Biloxi, couldn’t be present for her Hall of Fame
induction, but her long list of contributions to this association and the real estate
e profession in Mississippi represented her well.

She is described as the epitome of what every real estate agent
should aspire to be. Proud of her chosen profession, she gives
freely of her time and talents to promote the image and profes-
sionalism of the real estate industry in her community, her state
and nationally.

A past president of her local board and MAR, she is a multi-year recipient of
our REALTOR® Institute’s Instructor of the Year award and has chaired our pro-
fessional standards, education and legislative committees. Active locally, she is a
past president of the Pass Christian Chamber of Commerce and has served on
the boards of the Humane Society of South Mississippi, the Association of
Retarded Citizens and the Gulf Coast Community Foundation.

A REALTOR® since 1975 and a broker since 1978, she went into business
with her father and has never been with any other firm. Il

Alfonso



define the REALTOR® spirit

Beard’s reign draws to a close

2006 MAR President Pam Beard of
Vicksburg was crowned “Miss MAR” during a

2006 President Pam Beard was crowned MISS MAR by Ocean Springs REAL-
TOR® Chester Harvey at the state convention in Vicksburg.

special recognition ceremony at the state convention honoring her year of serv-
ice. She was serenaded by the audience as she took her final walk as President.
Ocean Springs REALTOR® Chester Harvey served as emcee.

“You've done so much for our state and association during your tenure,”
Harvey told Beard. “You've been a champion for housing opportunity, affordable

housing and coastal recovery. You've been visible across the state and on Capitol
Hill. You've been vocal on issues that matter to our businesses. And your efforts
and initiatives have been very timely.”

He went on to tell the audience that “her passion, her mission — and all of
her many outfits — made us realize that she was destined for far greater things
than running this association. Her love of pageantry and show led us to an
important decision in our association’s history. For the first time, the Mississippi
Association of REALTORS® will crown one of its members our first, last and only
Miss M-A-R.”

During Beard’s tenure the association experienced record growth in mem-
bership which was up to 6,144 REALTOR® members compared with 5,411 in
2005. Our total membership is almost 7,000 strong.

“Mississippi REALTORS® have much to be proud of and much to be thank-
ful for. | am so appreciative and honored to have served as your president dur-
ing such a critical time in our state, a time for rebuilding a stronger momentum
in Mississippi,” Beard told the audience. “And that's been the theme of my pres-
idency.”

She added: “I'm proudest of the fact that we have a seat at the table with the
Governor’s Office of Recovery and Renewal in addressing the housing crisis
along our Gulf Coast —a seat that will enable us to address the affordable, work
force housing challenges that affect our entire state from the Delta to the Coast.”

of LeadershipMAR.

Starkville REALTOR® named Mississippi REALTOR® of the Year

Melanie Mitchell, CRS, our 2006 REALTOR® of the Year, has been described as a true team player who consis-
tently pitches in to help whatever the project. She works tirelessly for the benefit of the association and the real
estate profession. Within the Golden Triangle Association of REALTORS® Mitchell has served President and
MARPAC Chair. At the state level, she has served on numerous committees including member services, profes-
sional standards and the nominating committee. She is a MARPAC Sterling R Contributor and a 2001 graduate

Ladd honored as Instructor of
the Year

“Students consistently report that Ladd
demonstrates that she genuinely cares about
students’ success, that she involves them in the
learning process by making her classes cre-
ative and that they would like to take more
classes from her,” according to Jo Usry, MAR’s
Vice President of Professional Development
who presented the award. “She consistently
scored close to a 100 percent average each
time she was in front of a class regardless of
whether she was teaching pre-license, CE, or
NAR designation courses.”

MISSISSIppI REALTOR®
Institute instructor Kaye
Ladd, ABR, CRS, GRI,
Tupelo, was honored as
the 2006 Instructor of
the Year.

Harvey receives President’s Award

Executive Committee Member-at-Large Chester
Harvey, Ocean Springs, was honored by 2006
President Pam Beard as the recipient of the President’s
Award which seeks to recognize an individual whose
contributions helped the President in attaining the
goals set forth in her presidential platform.

“As I've worked to rebuild the Gulf Coast region for the betterment of our state
as a whole, Chester has cheered me on providing much-needed insight from a
local coast resident’s perspective, giving tours of the devastated region and shar-
ing first-hand knowledge about the needs and priorities post Katrina — keeping a
positive attitude despite his heavy heart all the while,” Beard told the convention
audience. “He’s been my touchstone, my motivator, cheerleader and reality check
all rolled into one.”

11/ MISSISSIPPI REAL ESTATE LEADER / Winter 2007



U.A. Durr Home Warranty rep named Affiliate of the Year

INSERT PIC:
Laura
Meadows.bmp
from FTP

Laura Meadows, U.A. Durr Home Warranty, Gulfport, was honored as Mississippi

Affiliate of the Year.

“Professionalism, enthusiasm and a sense of community best describe her attitude
and demeanor,” said 2006 Gulf Coast Association of REALTORS President Stephanie
McConnell, Bay St. Louis, who presented the award. “This is a well- deserved award
to an outstanding partner and supporter of our business.”

2006 Local Board REALTORS® of the Year

NO
PHOTO
PROVIDED

NO
PHOTO
PROVIDED
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Py

Alfred Moran
Biloxi Ocean Springs
Association of REALTORS®

Bailey Williams
Four County Board
of REALTORS®

Melanie Mitchell
Golden Triangle Association
of REALTORS®

Lanier Bogen
Greenville Board of
REALTORS®

Judy Munn Freeman
Gulf Coast Board
of REALTORS®

Chip Grenn
Hattiesburg Area Association
of REALTORS®

Johnny Brown
Jackson Association
of REALTORS®

Joann McPherson
Meridian Board of
REALTORS®
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Philip Holman
Mississippi Commercial
Association of REALTORS®

Gary Murphree
Mississippi Land REALTOR®
of the Year

Michael Austin
Northwest Mississippi
Association of REALTORS®

V.L. “Butch” Stewart
Natchez Board of REALTORS®

Sybil Wroten
Natchez Board of REALTORS®

Sherry Fischer
North Central Mississippi
Association of REALTORS®

Jan Phillips
Northeast Mississippi Association
of REALTORS®

Jack Beith
Pear| River Board of REALTORS®

Lynn Dupont
Pearl River Board of REALTORS®

Jackye Murray

NO PHOTO Southwest Board of REALTORS®

PROVIDED

Jane Hamilton
Vicksburg Board of REALTORS®

MARPAC Trustee Gary Murphree, Houston, presents
diamond to drawing winner Rita McIntosh, Flowood.

Mcintosh wins MARPAC diamond

2007 Jackson Association of REALTORS® President Rita
Mclintosh, Flowood, was the lucky name drawn as the
winner of the MARPAC diamond during the Champagne &
Diamonds Dinner Reception held at convention.
Convention attendees had an opportunity to purchase a
$25 chance to win the one carat diamond with an
appraised value of $6,000. Almost $10,000 in MARPAC
donations were raised during the event.



Diamond Sponsorship

RIB| ]
SN

ROBINSON, BIGGS. INGRAM

SOLOP & FARRIS, ruc

Attorneys at Law

Prudential

GARDNER, REALTORS
#1 in Sales

Y]
.

& Service

Emerald Sponsorship

¥¥Hancock Bank.

MORTGAGE CENTER

% Trustmark

o

Tra Saacky Crarvtae of Commoro

Sapphire Sponsorship

Sy e

2| countrywider

EXIT REALTY MississipPi HOME LOANS
Ruby Sponsorship
FIDELITY
’\ . . : Ml?lSSIPFl Y TITLE
REGIONS £, :1 FannieMae MLS Solutons + " INSURANCE COMPANY
Other Event Sponsors

Hollywood Massages Sponsored By:

@ STATE BANK

Convention Program Guide Sponsored by:

= FIRST CHOICE, P.LILC.

ExiT REALTY MissISsIPRI

Cyber Café Sponsored By:

@he @larion-Tedger

Missitaippics NewipBear

BrokerSc

Golf Tournament Sponsored By:

BONDED BUILDERS

=

WARRANTY GROUP

Annual Association Sponsors

Platinum Sponsor

Gold Sponsors

Silver Sponsor

Bronze Sponsors

eitit] @ Tustmanc GRS  regova

2006 Sponsors, Exhibitors &
Advertisers

# 1 Bonded Builders Home Warranty
1st Continental Mortgage

Aaron Office Furniture

American Home Shield

America’s Realty

Amerimail Direct

Appraisal & Realty Services
Approved Document Services
Arbonne International

Atmos Energy

Austin Realty Group

BancorpSouth

Biedenharn Moving & Storage

Blake Publishing

Bob Leigh & Associates

Broker South

Calculated Industries

CCIM

Century 21 #1 Realty Group

Century 21 Billy Haynes Realty, LLC
Century 21 Bobinger, Naron & Associates
Century 21 Guice & Associates
Century 21 River Oaks

P T

ExiT REALTY MissISsIPRI

Chateau Royale

Cherry T. Deddens Real Estate, LLC
Cheryl Cranford Real Estate
Chester Harvey REALTORS®
Citizens National Bank

Coastwide Building Inspectors, Inc.
Coffin & Love Properties

Coldwell Banker Alfonso Realty

Coldwell Banker Country Properties, Inc.

Coldwell Banker Don Nace, Inc.
Coldwell Banker Graham & Assoc

Coldwell Banker Pat McClure Realty, Inc.

Coldwell Banker West Realty Company
Collins Real Estate

Colony Properties, LLC

Conrad Martin Real Estate, Inc.
Consumer Credit Counseling Service
Countrywide Home Loans

CRS

Crye-Leike Franchises, Inc.
Crye-Leike REALTORS®

Design Studio

Donna Green Real Estate

Dubard Realty

Dunaway & Bridges, REALTORS®
E & H Realty

ECD/Hope

ERA Real Estate Professionals
ERA Wild Realty

EXIT Realty MS

Faces, PLLC

Fannie Mae

Fidelity MLS Systems

First American Home Buyers Protection
First Choice, PL.L.C.

Fred Salvo & Associates

Front Line Properties

G.A.P. Moving & Storage Co., Inc.
Garraway Appraisals, LLC

GCID Realty, Inc.

Griffith Appraisal Services

Gulf Coast Publishing

Gulf Properties

Halfacre Engineering and Inspections
Hancock Bank Mortgage
Harkins Homes

Hazclean Environmental Consultants, Inc.
Jackson Center for Smile Design

Keller Williams Realty

Keller Williams Realty MS Gulf Coast
Kingdom Builders

Land Banks of Mississippi

Luckett Land Title

Mark Bounds Realty Partners

Mclntosh & Assoc., REALTORS®
Mckinney Realty

MEC

MedialLogix

Merchants & Planters Bank

Millennium Realty

Miller Inspection Services

Mississippi Department of Environmental Quality
Mississippi Home Corporation
Mississippi Valley Title Insurance
Mississippi Van Lines

MS Secretary of State's Office

Nancy Lane Commercial Realty

National Awards

Nationwide Home Loans

Old Republic Home Protection

Pella Windows and Doors

Prestige Realty

Property Resources Realty, Inc.

Property Resources Realty, Inc.

Proud to Call Mississippi Home
Prudential Collins-Maury, Inc. REALTORS®
Prudential Gardner REALTORS®
Prudential Magnolia Realty and Associates, Inc.
Prudential Starkville Properties

RE/MAX Advantage

RE/MAX Alliance

RE/MAX Connection

RE/MAX Premier Group

Real Estate Book, The

Realty Executives

Realty Mortgage

Ree Frazier Realty & Appraisals
REForms Net, LLC. / ZipForm

Regions

RLI

Robert Andrews Realty

Robinson, Biggs, Ingram, Solop & Farris, PLLC
Roy D Caves

Save-A-Life Signs

Schwartz, Orgler & Jordan

Security Builders/Brookstone Realty, Inc.
Shelton House / Baskets by Shelton House
Southern Style Publications

State Bank & Trust

Tennessee Valley Signs

Terminator Pest Control

The Clarion Ledger

The Enterprise for Innovative Geospatial Solutions
The Real Estate Firm

Top Producer systems

TRI Inc / REALTORS®

Trustmark

U.A. Durr Home Warranty

U.S. Department of HUD

United American Insurance

Venture Technologies

Veterans Home Purchase Board
Veterans Realty, Inc.

Visual Tour

Wachovia

Warranty Global Group

Wilson Realty
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Survey says: 2006 Convention was a hit!

Here are some highlights of the 2006 MAR Convention & EXPO Survey sentto = December ranked as the most popular month to hold the MAR Convention

all attendees: & EXPO by convention respondents

= 96 percent of convention respondents rated their overall convention < Convention respondents ranked the popularity of future convention
experience as good or excellent destinations in the following order:

< 95 percent of convention respondents rated the convention CE as good 1. Biloxi/Gulfport
or excellent 2. Vicksburg

= 94 percent of convention respondents rated the Vicksburg Convention 3. Jackson Caloring Outside the lines
Center as good or excellent 4. Hattiesburg T fies tiare Citeapoil ue Yoo

« 98 percent of convention respondents rated the service/performance of the 5. Tunica
MAR staff as good or excellent 6. Natchez

= 96 percent of convention respondents said they got their money's worth 7. Destin
from the convention 8. Tupelo /

< 87 percent of convention respondents said the convention 9. Philadelphia "
schedule/length/format was good or excellent 10. Memphis 2007 MAR Convention & EXPO

= 66 percent of convention respondents indicated they plan to attend the 2007 11. Point Clear Dec. 5-7, 2007 = Tunica
Convention & EXPO in Tunica; 33 percent are undecided 12. New Orleans

Respondents were entered into a drawing for a FREE registration to the 2007 Convention & EXPO. And the winner is...
Trish Fleming, ERA Wild Realty, Inc., McComb. Congratulations!

Objects in mirror are closer than they appear
¥

Coloring Dutside the Lines
Vit Ll e G bises Vous

2007 MAR Convention & EXPO
Dec. 5-7, 2007 * Tunica

Mark your calenaar! Save the date!
Look for details coming soon!
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LMAR class meets its challenge, exceeds expectations

up-and-coming real estate professionals who set

out on a four-retreat adventure to hone their lead-
ership styles. This group, in particular, found an instant
connection that carried them through a very ambitious
year of class projects.

“In March of this year, 12 relative strangers walked
into the Duncan Gray Center outside Jackson, and over
the course of all our retreats and all our
classroom time, we became a closely bonded team,” said
Southaven REALTOR® Corie Haynes Stewart, the class spokesper-
son. “And as individuals, we were given the foundation, the tools
and the skills that will help us in every aspect of our personal and
professional lives.”

She added: “I have heard the quote, ‘Leadership is action, not
position,” and with our class, that has certainly been the case.”

Each LMAR class is charged with developing a class project and seeing it
through from beginning to end. The 2006 class was asked to lead the associa-
tion’s efforts with the NAR-driven Operation Home Delivery designed to deliver
Habitat for Humanity homes-in-a-hox throughout the Gulf Coast region. And
deliver they did.

First, the class identified available residential lots and land suitable for
Habitat homes and helped determine whether the land could be donated or pur-
chased. The class surpassed its goal of identifying 100 pieces of land.

Next, the class spent some very warm August days working on
several Habitat homes in Bay St. Louis, including one for REAL-
TOR® Dawn Stolz who lost everything just a few months before
embarking on a new career in real estate with Latter & Blum. The
class worked on the siding, trim, caulking and even painted the
entire exterior of her home.

The 2006 LeadershipMAR program began with 12

Stewart

Stolz

Congratulations to the LeadershipMAR Class of 2006
Pictured from left to right, front row: Dina Naron, Lucedale; Andrea Inman Cummins, Oxford; Lisa Moorer,
Ocean Springs; Lisa Burnett, Southaven; Glenda McQueen, Wiggins; Corie Haynes Stewart, Southaven;

Bethany Harless, Jackson. Back row: Trish Fleming, McComb; Andy Estes, Tupelo; Darin King, Ocean Springs;
Sherry Pullens, Picayune; Lisa Bradley, Tupelo.

“| can't begin to tell you how great my experience
with Habitat and the LMAR class has been,” Stolz said.
“The class could have built houses for Habitat anywhere,
but they came here. When they came, they gave time from
their lives and their business to help build my house.
They worked in the August heat and painted my entire
home!” said Stolz. “More than money, when people like
the leadership class donate their time they bring a face, a
name, a warm body that gives us hope. We still need that

The class pressed on to do even more. They solicited a grand

total of $30,603 in donations for Habitat for Humanity through a
| $2,000 prize drawing awarded at the state convention. REAL-

~ TOR® Mark Warren, Ridgeland, was the lucky recipient.
. B “We have had a wonderful year as the Leadership class, and
Warren e have made many business contacts all over the state,” Haynes
Stewart said, “but more importantly, we have become lifelong friends, and I look
forward to the day when we’ll all be serving in MAR leadership positions togeth-
er”

2006 MAR President Pam Beard, Vicksburg, recognized the LeadershipMAR
class of 2006 during their graduation ceremony held at the state convention.

“Our leadership development program continues to turn out stellar REAL-
TOR® leaders who over the course of four retreats develop the skills and confi-
dence to take on key roles within their local boards, MAR and community and
civic organizations,” Beard told the audience of more than 500 REALTORS®.
“It's always great to see these unique individuals turn into such a cohesive group
throughout the course of this program. The professional contacts and lifelong
friendships that grow from this experience truly make it all worthwhile.”

Class elected LMAR Trustee

Andrea Inman
Cummins, Oxford, was
elected by the LMAR
Class of 2006 to serve
on the LMAR Trustees.
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aurel REALTOR® Chris Wilson, ABR,
Lwas installed as President of the
Mississippi  Association of REAL-

TORS® on Dec. 6 during the association’s
state convention in Vicksburg.

Wilson encouraged REALTORS® to
“plug in” to his presidential theme,
“Make the Connection” during his
inaugural address.

“REALTORS® can play a vital role in
the economic development of our
state,” said Wilson. “Our leadership team will work to encourage our 6,000 plus
members to make the connection by becoming actively engaged in their com-
munities. By doing so, REALTORS® can become a united force to assist the lead-
ers of our state in fostering the kind of economic growth that is essential to
pulling Mississippi up from the bottom of national lists. We are Mississippi’s best
sales force.”

AREALTOR® for more than 34 years, Wilson is the Managing Partner of First

Make the connection

ik A
niitiini
mssrsswm ASSOCIATION OF REALTORS®

|ii soclation helm

Choice, PL.L.C. of Laurel. He has held
numerous leadership positions within
the association at the local, state and
national levels. He is a 1969 graduate of
Mississippi State University with a bach-
elor’s degree in mathematics. Wilson
and his wife, Holly, reside in Laurel and
- are parents to daughter Elizabeth, cur-
1 m rently volunteering in the Teach for
s America program in Quitman County.

The Laurel Board of REALTORS®
elected him as President in 1988 and named him Local Board REALTOR® of the
Year in 1989. Wilson is a charter member of the Mississippi Commercial
Association of REALTORS® which named him Commercial REALTOR® of the Year
in 2004. At the state level he has held numerous leadership positions including
chairing MAR’s political action and legislative & regulatory affairs committees
and has served as a member of the board of directors.

He has made contributions on the national level as a member of the National
Association of REALTORS® Disaster Planning & Mitigation Task Force. Earlier
this year he served as a panelist on a symposium hosted in Washington, D.C., by
NAR on "Federal Natural Disaster Policy: Is the Country Prepared for the Next
Natural Disaster?"

REALTOR"

- e

Chris Wilson can be reached at ecw@c-gate.net or 601-649-1010.

Association participation = business success
Learn more about 2007 President Chris Wilson’s thoughts and plans for 2007:

Q: What is the theme of your presidency, and what does it mean
for Mississippi REALTORS®?

A: The National Association of Realtors® 2007 President Pat Vredevoogd
Combs chose as her theme “Connect the Dots.” To bond Mississippi’s goals
with those of hers, | chose to piggyback on that idea. “Make the Connection” is
atheme that is easy to visualize in this electronic era with a brightly colored wall
plug and a dynamic socket.

Q: What are the top priorities for your year in office?

A: 2007 will be a year of over 500 elections in our state. It is essential that we,
as professionals whose livelihoods are based on our state’s economy, get
involved in our communities and elect the right people to run our state govern-
ment. The old system of party politics must step aside, and our officials must
work together to find ways to bring Mississippi up from the bottom of almost
every economic indicator. Mississippi is over $12,000 behind the national aver-
age in annual household income. Creating new and better paying jobs is the key.
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Elected officials must find ways to improve pubic education, promote econom-
ic development, maintain fair courts, promote business opportunity and aid in
disaster recovery.

Our members must feel better connected to their communities and their asso-
ciations, both state and local. We will try to make that connection by having reg-
ular presidents’ conference calls among the local boards and the state associa-
tion. We will honor speaker requests to discuss local issues. We will work to
provide more and better educational opportunities that promote professional-
ism. We will promote citizen involvement in each community by pointing out
places where our members can do what they do best: Market their communi-
ties.

We are the largest professional trade association in our state. Our membership
has a wide range of backgrounds. We will offer, as never before, more oppor-
tunity to be involved in the leadership of our association. This will identify NEW
leadership with fresh ideas to reach our common goals.



Q: What role, if any, do Association Executives play in leading their respective
associations?

A: Each local board association executive is the major component in helping our members “Make
the Connection.” They are the transmitters of information from and to their leadership and their
local members. They listen to, understand, and transmit local problems, issues and ideas to each
other — and to MAR. Without them, the leadership at every level is blind and cannot quickly and
effectively communicate. MAR’s leadership and staff will work hard to provide tools, education and
resources to our local AE’s so that they can do a better job of helping our members be better pro-
fessionals and make profits.

Q: What made you aspire to become President of
the Mississippi Association of REALTORS®?

V= |
A: Do not be deceived. | asked for the job! If I begin ' fl |
to whine, remind me. A8 ) |

It is evident that a REALTOR®'s business is based
on positive economic development in their locale.
Look at the Oxford, Hattiesburg, Tupelo, Gulfport,
and Madison economies for proof of what eco-
nomic development does for REALTORS®. This is
fantastic, but most of our state remains behind in
providing the best possible climate for growth in jobs .
and pay scales. -2

-
il

| realized that our association in its present structure

now truly attempts to represent all of its members,

and that it is led by a wide range of people from .
all over Mississippi. | felt that | could improve y / f ;
the focus upon political action. It is my }" '
thinking that economic development is best

promoted by making sure that bright, for-
ward-thinking, honest, business-minded

citizens are elected to our state’s Legislative

and Executive branches. | aspire to play a

small part in helping our association play a

big part in attaining that goal.

Q: Describe your leadership style.

A: Quirky. If we have a meeting, let’s stay on topic, fin-
ish on time, and have a bit of fun. Also, my wife says that |
think that I am never wrong. She is right, | am not.

Q: Who or what inspires you?
A: The who: My daughter! The what: Her goal, to make her world a better
place, pushed me to stay close to her by trying to do the same thing. Il



ASSOCIATION
OF REALTORS®

2007 Leadership Team

2007 Executive Committee

r MISSISSIPPI

- -
President President-Elect First Vice President Central District ~ Northern District Vice President
Chris Wilson, ABR Gwen James Lynette Magee-Praytor Tony Jones
Laurel Hattiesburg Ridgeland Olive Branch

Southern District Vice President Secretary/Treasurer Immediate Past President Member—at:Large

Watkins “Noggin” Wild, CRB, CRS Russell Wilcox Pam Beard, CRB, CRS, GRI Dee Denton
McComb Ridgeland Vicksburg Jackson

2007 Advocacy & Working Group Leaders

MARPAC Trustees

Chair: Ernie Clark

Brookhaven Vice Chair: Stephanie McConnell

Bay St. Louis

Vice Chair: David Ingram
Ridgeland

Professional Development Local Association Executives
Vice Chair: Russell Wilcox

Ridgeland Chair: Ray Branscome
Grenada

Chair; Cheryl Bullock
Jackson Association of REALTORS®

Association Operations

Vice Chair: Paul Shahan
Northwest Mississippi Association
of REALTORS®

Vice Chair: Lee Garland
Flowood

Vice Chair: Watkins “Noggin” Wild
McComb

o . Professional Standards Working Group
Legislative & Regulatory Affiars

Chair: John Phillips
Biloxi

Chair: Gwen James
Hattiesburg

Vice Chair: Kathy Adkins
Vice Chair: Lynette Magee-Praytor, Jackson

Ridgeland

Standard Forms Working Group
Member Services & Technology

Chair: Doris Hardy
Chair: Judy Pippin Columbus
Picayune
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Fixed-rate loans

FHA and VA loans
Interest-only loans
Bridge loans
Adjustable-rate loans

100% loans

First-time homebuyer programs
No-down-payment loans

And many more!

The house is big. The mortgage worries don’t have to be.

So, your needs have changed, and it’s time for a bigger house. Which means it might be time for a jumbo loan from Regions Mortgage. We
offer a variety of larger home loan options, and give you the guidance you need to pick the right loan with confidence. It’s that dedication
to our customers that makes us one of the leading mortgage companies in the nation. To learn more, call your local branch.

Grenada, 662-227-4052 | Gulfport, 228-328-0315 | Jackson, 601-960-2565

Everyday confidence. REGIONS &@

MORTGAGE

@ © 2006 Regions Mortgage. Member FDIC. All loans subject to credit approval. Regions Mortgage does business in accordance with the F
ioe on the basis of race, color, national origin, religion, sex, age, marital status, handicap, familial status, because all or part of an applic:
under the Consumer Credit Protection Act.

Your Real Estate

RESOURCE! Gulf Coast Publishing

Bay St.Louls 1021 Highway 90 228-467-1602

»largest

Bilox 2554 Beach Blvd 228-388-4430

Diamondhead 5401 Indian Hill Bd ~ 228-586-0700 .

Gulfport 12392 Highway 49 228-864-1610

Cmgboch  Gla s 2500040 Real Estate Publisher

Ocean Springs 1406 Bienville Blvd 228-B75-0650 on the Migsissippi Gulf Coast!

Picayune 707 Memaorial Bivd 601-799-3353

Wiggins 210 Varnado Ave B01-528-8686 GELF COAST b
For more info contact ; 1 1 a_—-_l:

www. prudentialgardner.com 228.497.4443

F B WA fa evwpeetedy reewd ol queie ceedes o The Posled @ Bpsl e LB e
B P 5 WS S S o e PR R e e TETEy O dReacs Tosl slsaty Teotier

—
—

Paid Far by J
Gull Coast Pablishing, Marshall Holyfield
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RPIC representative, Federal political coordinators appointed for 2007

What is an RPIC representative?

Each state designates a two-year representative to the National Association of
REALTORS® Political Involvement Committee (RPIC), a coalition of grassroots
state representatives who are advocates for NAR's public policy priorities and
issues. It is the responsibility of RPIC to coordinate mobilization activities such
as federal calls-for-action. It is also up to the RPIC Representative to coordinate
the participation of our six Federal Political Coordinators.

Ellen Short, (add designations), Tupelo, was appointed by 2007 President
Chris Wilson to serve as the MAR RPIC representative through 2009.

“As the new RPIC Representative, | have some really big shoes to fill,” Short
said. “Lynette Magee Praytor was an expert on the needs of our REALTOR® mem-
bers and our involvement in the political scene. We know political involvement
is money, but that's not all it is. It is contact — involvement in campaigns, letting
our elected officials know the REALTOR® stance on issues and soliciting their
support, offering to make calls, talking to others, asking them to vote for REAL-

2007 Federal Political Coordinators

Larry Edwards, Ridgeland
| FPC to Sen. Thad Cochran;

2006, 2007 2006, 2007

Mark Cumbest, Moss Point
g FPC to Sen. Trent Lott;
2006, 2007

2007

Thanks to 2006 RPIC, FPC leaders

Special thanks to Lynette Magee Praytor, Ridgeland, who
served as the 2004-2006 RPIC Representative for MAR.
i “Over the last few years NAR has worked diligently to cre-
I ate an effective grassroots network by appointing, educating

and mobilizing its members. Just two years ago, less than two
percent of the NAR's 1.3 million members responded to NAR's Call for
Actions on legislative issues vital to our industry. In 2006, MAR's response
rate of 14 percent surpassed the nationwide goal of 10 percent. Mississippi's
Federal Politcal Coordinators participated in training to effectively communi-
cate our concerns to our legislators in addition to building a strong person-
al relationship with the member. By RPIC's accountability standards it is not
enough to be acquainted with a legislative member. A Federal Political
Coordinator must be articulate with REALTOR® public policy issues, have a
strong relationship with the member, effectively communicate with the mem-
ber on a regular basis, particularly when a Call for Action is issued and final-
ly, generate a concise report to NAR's legislative staff recapping the contact
and the results. Again, this year Mississippi far exceeded the national average
with 100 percent participation by the FPC's. In Mississippi, we love our pol-
itics and are fortunate to have a delegation respected by their peers and
equipped with service and seniority that enables them to be very influential
in matters affecting our REALTOR® policy issues.”

20 / MISSISSIPPI REAL ESTATE LEADER / Winter 2007

Cathy Feltenstein, Meridian
FPC to Rep. Chip Pickering;

Herb Dubuisson, Bay St. Louis
FPC to Rep. Gene Taylor;

TOR® friendly candidates and issues, working to defeat those who aren't willing
to listen, and doing the obvious....voting! By working together MAR and NAR can
use our 1.3 million members to affect our political climate on the local, state
and national levels for the good of our state and nation. | hope you will join me
in our efforts to use this political clout for the betterment of the issues that we
hold dear, related to the real estate business and that of the American Dream of
ownership.”

What are federal political coordinators and what do they do?

An FPC is a key contact to a member of Congress who helps to advance
NAR's public policy priorities. There is one FPC for each member of
Mississippi’s Congressional Delegation. An FPC is someone who has a close per-
sonal relationship with his or her member of Congress and can call on him
when action is needed on issues important to NAR.

Lavaree Jones, Jackson
FPC to Rep. Bennie Thompson;
2006, 2007

Ellen Short, Tupelo
FPC to Rep. Roger Wicker;
2006, 2007

Get Active & get involved in January

PGeticave

With the beginning of the 2007 Legislative Session in January, MAR members
will have access to the new MAR Action Center in order to lobby their elected offi-
cials on matters important to the REALTOR® community.

Through the MAR Action Center we will be able to develop

who’s and manage a coordinated, consistent marketing and communi-
photo  cation program to reach our membership as well as our elected
officials.

Get Active will also allow the National Association of REAL-

Thanks to TORS® to extend a common communications infrastructure to

Chester MAR that will allow us to rapidly build online initiatives and
Harvey, Ocean ~ engage in grassroots lobbying at the federal level.

Springs, who Look for more information in the weeks ahead about the

MAR Action Center and how to use this valuable tool to influ-
ence public policy that affects you — and your business.

served as the
2004-2006 FPC
to Rep. Gene
Taylor. (photo)



2007 NAR committee appointments

Congratulations to the following Mississippi REALTORS® who were selected to represent our state in National Association of REALTORS® committees and forums:

Kathy Adkins, Jackson
Risk Management Committee
State Rep.

Jarrett Aiken, Jackson
Appraisal Committee, At-Large

Pam Beard, Vicksburg
Communications Committee, Chair
Public Policy Coordinating
Committee, Member

Richard Corts, Hattiesburg
Research Committee, Member

Mark Cumbest, Moss Point
Land Use & Property Rights &
Environment Committee, At-Large

John Dean, Jr,, Leland

CIPS Advisory Group, Member
International Operations Committee,
Member REALTORS Commercial
Alliance Committee, Affiliate Rep. RLI

Dee Denton, Jackson
Federal Housing Policy Committee,
Member

Larry Edwards, Ridgeland
RPAC Trustees Committee, At-Large
Cathy Feltenstein, Meridian

Housing Needs Committee, State Rep.

Judy Glen, Corinth
Strategic Planning Committee,
Member

Gwen James, Hattiesburg
State & Local Issues Committee
Member

Cynthia Joachim, Biloxi
Legal Action Committee, At-Large

Tony Jones, Olive Branch
Housing Needs Committee, At-Large

Bruce Kammer, Picayune

Public Policy Coordinating
Committee, Member

Land Use Property Rights &
Environment Committee, At-Large

Jesse Lane, Jackson
Business Issues Committee, Affiliate
Rep. RLI

Nancy Lane, Jackson
Real Property Operations
Committee, At-Large

Lynette Magee-Praytor, Ridgeland
Risk Management Committee,
Forum Vice Chair

Risk Management & License Law
Forum, Vice Chair

Laura Miller, Meridian
Multiple Listing Issues & Policies
Committee, State Rep.

John Phillips, Biloxi
Multiple Listing Issues & Policies
Committee, Member

)

Lorraine Santo, Gulfport
Federal Housing Policy Committee,
At-Large

Ellen Short, Tupelo

REALTORS Political Involvement
Committee, At-Large

Membership Policy & Board
Jurisdiction Committee, State Rep.

Janice Shows, Ridgeland
Federal Housing Policy Committee,
At-Large

Jo Usry, Jackson
Professional Development
Committee, Member

Russell Wilcox, Ridgeland
Federal Taxation Committee,
Member

Chris Wilson, Laurel
Commercial Legislation &
Regulatory Subcommittee, Member
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innovative, power s 2

cost-e Flective

Everyday,Solutions
for Everyday Real Estate

Who benefits from
geospatial technology?

. provide home buyers with the information they want such as school
districts, expected commute times, and demographics and median income of a
neighborhood.

show commercial properties in the context of potential customers
and tenants, nearness to competitors, inventories of like properties, labor poaols,
and risk factors.

map current and recently retired properties, resulting in more accurate
data than sales information provided by national data providers

use data such as parcel maps, school district
boundaries, bus routes, local parks, and recreation facilities to show gualifying
properties in the context of amenities or perceived nuisances.
identify potential flood areas; percentage of shade on a lot;
setback distances between property and street; and visibility from a
particular house.

Enterprise for Innovative Geospatial Solutions

To find out more, contact Lisa Stone at 601-624-9194,
Istone@olemiss.edu or visit www,eigs.olemiss.edu.

".
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THE RIGHT CHOICE IN HOME WARRANTIES

Sooner or later, the appliances and
systems in your client’'s home will break down.

« Homeowners spend an average of $900 each year to repair
home systems and appliances.’

+ There is a 68% chance of a mechanical failure in a home in a
given year.”

Learn more about 13 SEER and how we can help at
www.13SEERsolutions.com.

# AVERICAN
[] HOME SHIELD"
The right choice in home warranties.
1-800-735-4663 » www.ahswarranty.com

FREE CONSULTING!

Fred Salvo Associates offers free insurance

consulting to all Mississippi REALTORS®.

* Individual Major Medical
* Group Major Medical
* Medicare Supplement

* Long Term Care
* Short Term Medical

Please contact us at the following:
Fred Salvo Associates
1583 E. County Line Rd., Suite B
Jackson, MS 39211
601.956.9217

www.fredsalvo.com

BY MIKE DELAMATER

E-mail strategies to keep you connected

and potential clients. By now you should know that having your e-

mail address on your business cards, website and any print advertis-
ing just makes good sense. Some people even include their e-mail address
when recording away messages for voicemail. With all this emphasis on e-
mail, it is beneficial to know some basics.

Make it stick. Your business e-mail address should be easy to remem-
ber. The ideal situation would include having your own domain name
(@yourcompanyname.com). This way, even if you change ISPs (internet
service providers) your e-mail address remains the same. This consistency
saves you the trouble of changing your e-mail address on all your market-
ing materials. Plus, clients don’t have to learn a new e-mail address for you
every time they turn around. By having your own domain name, you can
have complete control over the entire e-mail address... for example:
mike@yourcompanyname.com or mdelamater@msrealtors.org.  Most
places that host domains have packages available for e-mail hosting as well.

Manage mail and respond quickly. Hosting your own e-mail has other
benefits as well, espe-
cially if you use the
IMAP  protocol  for
incoming mail. This
protocol stores all your
mail on the server,
including any subfold-
ers you create to help
sort your mail. If your
hosting company also
offers webmail access,
you will always have access to archived mail, even when you are out of the
office. So, even if you are away from the office, you are still connected to
current and potential clients.

Consider the free route. Another e-mail option involves using one of the
many free services available, such as Gmail (http://gmail.com), Hotmail
(http://hotmail.com) and Yahoo mail (http://mail.yahoo.com). These serv-
ices offer plenty of storage space and can be accessed from anywhere in the
world that has internet access. SPAM filters and virus protection are gener-
ally part of the service offered as well.

E-mail is and will continue to be an integral part of your business. Your
ability to connect with clients as well as your local, state and national asso-
ciation and MLS systems will continue to be of vital importance in the
future. Keeping your e-mail address updated at all levels is extremely
important. If your e-mail address does change, remember to contact your
local board and ask them to update your member record so that you can
stay connected to all the association offers. l

E -mail is one of the most common ways for connecting you to clients

Mike Delamater is MAR’s Systems Administrator. E-mail him at
mdelamater@msrealtors.org.
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Stay connected with the new MAR calendar

The 2007 MAR Calendar, the association’s newest member benefit, will help
you get connected as you plan for 2007 and stay connected throughout the year.
The calendar, delivered to members in December, includes dates of important
national and state REALTOR® programs and events, and includes important
phone numbers and websites that you will use throughout the year. Each month
the calendar highlights different member services or association initiatives. In
addition to the printed version, MAR also offers members an online calendar
available under “Meetings and Events” at www.msrealtors.org.

MAR wins Associations Advance America Award of Excellence

MAR is one of only 15 associations in the nation recently presented the 2007
Award of Excellence in the Associations Advance America Awards Program spon-
sored by the American Society of Association
Executives (ASAE). The award recognizes our
work with the Mississippi REALTOR®
Hurricane Relief Fund.

Now in its 17th year, the prestigious Associations Advance America Awards
Program recognizes associations that propel America forward- with innovative
projects in education, skills training, standards-setting, business and social inno-
vation, knowledge creation, citizenship, and community service. Although asso-
ciation activities have a powerful impact on everyday life, they often go unnoticed
by the general public.

Receipt of this prestigious award is a testament to the vision and leadership
of the Mississippi REALTOR® Hurricane Relief Fund chaired by Russell Wilcox of

asae & the center
dor A i

Lacin hesaberineg

Headliners

Shows appointed to lead Advisory Committee

Ridgeland REALTOR® Janice Shows was appointed by MAR
President Chris Wilson to serve on a new Lead Advisory
Committee being formed by the Mississippi Department of
Health's Childhood Lead Poisoning Prevention Program
(CLPPP). The group, which is charged with drafting a statewide
lead elimination plan, will hold its first meeting in mid-January
thanks to a grant from the Centers for Disease Control and Prevention. The
CLPPP has established partners with state agencies, faith-based and communi-
ty-based groups and asked MAR to partner in this effort.

Shows
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Ridgeland, the MAR Board of Directors and the countless REALTORS®
throughout Mississippi and the entire nation who contributed to the relief
fund's efforts to assist victims of Hurricane Katrina. U.S. Senator Thad
Cochran commended the group on receiving this award in a recent letter to
MAR.

MAR is now in the running to receive a Summit Award, ASAE's top recog-
nition for association programs, to be presented in ceremonies at ASAE's 8th
Annual Summit Awards Dinner in the fall. Il

MEMBERS IN THE NEWS

Meridian REALTORS reach emeritus status

Thellis S. Winstead, Wilbur C. Winstead and Mel Bounds (not pic-
tured) were among those honored by the Meridian Board of REAL-
TORS® in obtaining REALTOR® emeritus status. Approval was
granted from the National Association of REALTORS® upon review
of criteria during Mid-Year meetings in May. This designation is
awarded with deepest gratitude in recognition of forty cumulative
years of membership in the National Association of REALTORS® and in recognition
of valuable and lasting contribution to the real estate profession in the
community.

Winsteads



YOUR NECK OF THE WOODS

Local Board & AE Forum

In Mississippi, there are 21 local boards servicing REALTORS® in every corner of the state. Here’s what’s going on in their communities:

Biloxi-Ocean Springs

The Biloxi-Ocean Springs Association of REALTORS®
installed its slate of officers for 2007 in December
and welcomed approximately 40 new members into
the association at the St. Martin Community Center.
New and seasoned members had an opportunity to
mingle and network during dinner. The event also
served as an opportunity for members to participate
in Toys for Tots by bringing a donation.

Clarksdale
No information provided.

Cleveland

The Cleveland Board of REALTORS® is looking for-
ward to the new year. We have elected new officers
and a new President, Leland Speakes, III. The mar-
ket in Cleveland in 2006 has been great including
new residential and commercial developments.
Growth in the area continues to be good, and we
expect more of the same in 2007.

Four County
No information provided.

Golden Triangle

The Association congratulates our local board
REALTOR® of the year, Melanie Mitchell of Starkville
Prudential Properties, Starkville, on being named
MAR’s 2006 REALTOR® of the Year. Mitchell was
installed as our local 2007 Board President MAR,
along with fellow officers and directors, by MAR
President Chris Wilson at our December 13th
Christmas luncheon. Congratulations to Doris Hardy
of CENTURY 21 Doris Hardy & Associates,
Columbus, named as 2007 Chair of the MAR
Standard Forms Working Group and to Robbie
Earhart of Robinson Real Estate and Property
Management who was honored at MAR Convention
for her service as 2006 Chair of the Standard Forms
Working Group.

Greenville
No information provided.

Greenwood
No information provided.

Grenada
No information provided.

Gulf Coast

Under the leadership of President Stephanie
McConnell, 2006 has been an exciting and reward-
ing year. Through the untiring efforts of so many of
our members we reached and surpassed our RPAC
goals, $20,000 was raised and donated to the "Feed
My Sheep" organization and Christmas toys were
collected and distributed to approximately 30 fami-

lies still homeless on the coast since the hurricane.
Now we look forward to the new year and are filled
with anticipation of what we will accomplish in
2007!

Hattiesburg

The Hattiesburg Area Association of REALTORS® is
gearing up for a busy 2007. The Board of Directors
will be led by President Sue Gallaspy who has many
goals for the year. The market is steady and mem-
bership is still on the rise. We look forward to work-
ing together to contribute to our community.

Jackson

The Jackson Association of REALTORS® is getting the
new year underway with a new slate of officers and
directors for both the REALTOR® Board and the MLS
Board. Early planning for the year is underway and
exciting events are ahead for the Jackson
Association members. Installation of new officers
and directors will take place at the January meet-
ings.

Laurel

The Laurel Board has been involved in several com-
munity projects during the holiday season. We have
conducted a canned good drive for The Christian
Food Mission, purchased toys, clothing and person-
al items for a local children’s service organization
and stuffed over 60 Christmas stockings for the
Salvation Army. The Board looks forward to partici-
pating in The Mississippi Scholars program in the
spring.

Meridian

2007 is off to a great start. All of our committees are
busily working. MLS is working on field changes.
Our community projects for the year will start with
a pet food collection. Remember, cookbooks are
available for purchase from our board and all pro-
ceeds from the cookbook sales helps support our
community projects. Use them for great closing
gifts. We are looking forward to great turnout for
REALTOR® Day at the Capitol on Feb. 7th

Natchez

With new growth and new businesses in that area,
Natchez ended the year with the highest sales seen
in the last several years with approximately 65 more
sales in 2006 than in 2005. The board also experi-
enced its highest membership growth in five years.
The board welcomes new officers for 2007 includ-
ing Sybil Wroten, President; Glenn Green, President-
Elect; and Walter Dennis, Treasurer.

North Central
No information provided.

Northeast
No information provided.

Northwest

The Northwest Mississippi Association has just
released a new tool for members to create an adver-
tisement in the Homes magazine by clicking a
checkbox in the MLS. This feature allows members
to quickly place a seller's home in the next maga-
zine without having to design a new ad.

The new magazine section with homes listed for sale
by city and price will make the magazine more
attractive to homebuyers and sellers, and more valu-
able to agents.

Pearl River
No information provided.

Southwest

The Southwest Board of REALTORS® had its annual
Christmas Party at the Fernwood Country Club in
McComb. During the party the board installed new
officers for 2007 including President Carol Easley,
President-Elect Joyce Asken and Secretary Heather
Griffin. The board also recognized Jackye Murray as
the Local Board REALTOR® of the Year and honored
Citizens Bank as the Affiliate of the Year.

Vicksburg-Warren County

We hope everyone enjoyed the MAR Convention in
Vicksburg. Our members enjoyed having so many
REALTOR® members visit our beautiful city. MAR
President, Chris Wilson, installed our 2007 Officers
and Directors on January 16, 2007 at the January
General Membership meeting. Installed were
President Stanley Martin, President Elect Terri Ellis,
Vice President Bobhby Bottin, Past-President George
McMillin, Secretary Harley Caldwell, Treasurer
Kenny Strawn, and Directors Paul Campbell, Stacey
Ferguson, Sue L. Richardson, and Nicole Coulter.

Mississippi Commercial Association of
REALTORS®

The recently elected Executive Committee to lead
MCAR in 2007 includes President Judy Freeman,
Gulfport; Vice President Ernie Clark, Brookhaven;
Secretary/Treasurer Monte Luffey, Gulfport;
Northern Director Clay Short, Tupelo; Central
Director Roe Grubbs, Jackson; and Southern
Director Brooks Holstein, Biloxi.
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MAR Affinity Partners

A.B. Dick Southeastern
www.abdicksoutheastern.com
dustin@abdicksoutheastern.com

601-664-6777

(Dustin Carmean)

Sales and service of office equipment, including;

= Digital copiers (color & black/white)

< Printers (color & black/white)

 Fax machines

 Network Connected/Multi-functional

= Scanners

These products will be offered to MAR at a special
rate of 8% above dealer cost.

Venture Technologies

www.ventech.com

601-956-5440

Venture Technologies offers networking; telephony;
managed services; web design, development and host-
ing. Virus-free and SPAM-FREE e-mail and application
hosting is available through Venture's secure data cen-
ter. Focus on real estate — not on your network. Take
advantage of exclusive REALTOR® savings.

AmSouth Bank

www.amsouth.com

gloria.allenhill@amsouth.com

800-AMSOUTH

< Free personal checking (and more)

* Free telephone and internet banking

= No annual fee on fixed-rate credit cards,
installment loan discounts

« FREE safe deposit box for six months

Fred Salvo Associates

lynda@fredsalvo.com

601-956-9217

Fred Salvo Associates offers free insurance consulting
to all Mississippi REALTORS® to identify their specific
needs and offer quality solutions.

< Individual Major Medical

= Group Major Medical

» Medicare Supplement

* Long Term Care

< Short Term Medical

Howard Computers

www.howard-computers.com/msrealtors

601-399-5025

(Stacey Pickering)

< Desktop & laptop systems customized for
Mississippi REALTORS®

< Build your own system by choosing components
that work for you

< Support Mississippi's economy by doing business
with a MS company
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MAR Members-Only Services

Legal Hotline

800-747-1103 x25

« FREE and CONFIDENTIAL

< Available Monday-Friday, 8 a.m.-5 p.m.

* Leave a detailed message, your name and number,
and in most cases our attorney will return your
call that same day!

* Please read terms and conditions at

www.msrealtors.org

MAROnNline

www.msrealtors.org

< Live chat option for customer service by instant message

« Fly-out menus for easy navigation

< Quick links to the most popular items on the site

= Frequently Asked Questions for quick answers

< Frequently Requested Documents

= Members Services section where REALTORS® can
connect to member benefits

« The latest member publications, real estate news and
governmental affairs information

= Online registration for meetings and events

* Links to MAR leaders

ZipForm™

Standard Forms Software

First software download FREE for MAR members.
Includes 27 newly revised, Mississippi-specific stan-
dard forms and contracts, plus three new commercial
contracts NAR-recommended software with a new
level of user-friendliness (including e-mail compatibil-
ity") Download and register the software at www.msre-

altors.org.

REALTOR® VIP Alliances
www.realtor.org/prodser.nsf?opendatabase
800-874-6500

Inclusive of NAR’s former REALTOR® Benefits Plus pro-
gram, REALTOR® VIP is a comprehensive program of
insurance and financial solutions, preferred pricing,
and special publications designed to help you make
smart business decisions, gain the advantages of group
buying power, secure your future, expand your profes-
sional knowledge and enhance your success.

2007 Executive Committee

Chris Wilson, ABR, President
ecw@c-gate.net, 601-649-1010

Gwen James, President-Elect
gjiames@coldwellbanker.com, 601-264-1900
Lynette Magee-Praytor, First Vice
President/Central District
lynette@crye-leike.com, 601-957-3998
Tony Jones, Northern District Vice President
tjonesc21@hotmail.com, 662-895-8500
Watkins “Noggin” Wild, CRB, CRS,
Southern District Vice President
noggin@wildrealty.com, 601-684-2131
Russell Wilcox, Secretary/Treasurer
rwilcox@woodlandsrealtygroup.com
601-956-9833

Pam Beard, CRB, CRS, GRI,

Immediate Past President
pambeard@liveinthesouth.com, 601-638-4505
Dee Denton, Member-at-Large
deedenton@aol.com, 601-956-4663

Staff Directory

Angela Cain, CAE, Chief Executive Officer
acain@msrealtors.org, ext. 11

Jo Usry, Vice President of Professional
Development, jusry@realtorinstitute.org, ext. 14
William Fulton, Vice President of Administration
wfulton@msrealtors.org, ext. 13

Beth Hansen, Director of Local Board
Services/MCAR/CCIM/CRS/RLI
bhansen@msrealtors.org, ext. 15

Derek Easley, Government Affairs Director
deasley@msrealtors.org, ext. 28

Heather Burns, Meetings & Events Manager
hburnsgarcia@msrealtors.org, ext. 29

Brinda Boutwell, CE Course Manager
bboutwell@msrealtors.org, ext. 45

Krissa Brown, Sales & Marketing Manager
kbrown@msrealtors.org, ext. 17

Tracee Walker, Communications Manager
twalker@msrealtors.org, ext. 24

Della Wilson-Turner, Course Advisor
diurner@realtorinstitute.org, ext. 46

Mike Delamater, Systems Administrator
mdelamater@msrealtors.org, ext.27

Becky Stacy, Bookkeeper/Accounting Assistant
bstacy@msrealtors.org, ext.10

Toll-free: 800-747-1103
Tel: 601-932-5241

E-mail: mar@msrealtors.org
Web: www.msrealtors.org



Referral Advertising
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1406 Bisnville Bivd
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LISA BRADLEY
REALTOR® ABR, QSC

@ Prudential

Magnolia Realty and Associates, Inc.
2005 W, Main, Tupsia, M5 28301

Bus. 662-841-1122 Fax 6E2-B41-117T

Res. 662-680-3166 Mobila 662-231-5729
Ibradiey@prumag.com
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COLDWELL
BANKERO

GRAHAM & ASSOCIATES,
NC. REALTORS!
(601) 932-1884 OFFICE
(601) 941-5285 CELLULAR
(B01) 952-1804 FAX i@
(B88) 952-1888 TOLL FREE | [SLai#|

hethanyhi msan. com

1615 E County Live Road, Suie 180 S TR
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BETHANY HARLESS GRL (RS ABR www bethanyharless.com
REALTOR® [ e ocs in npanciorsty Cened Art Cxsered. 12X

RIEAL@ ESTATE

FIRM

ANDREA INMAN CUMMINS
Broker

Office (652) 234-8882

Call (662) 60T-2888

Fax (662) 234-B805
andreaicummins@The-Real-Estate-Firm.com
www. The-Real-Estate-Firm.com

1312 UNIVERSITY AVENUE
OXFORD, MS 38655

Glenda McQueen
Manager

Multi-Million Dallar Producer
E-Car, CLR, GRI

5> Prudential
"*” GARDNER reacons”

210 Varnado * Wiggins, M5 38577
Oifice: 601-528-BERG

Call: 2268-660-6482 —
E-Mail: glandamonusarnid sl com m "‘-s.
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Lisa Burnett
Multi-Million 5 Producer

Realiors. 6000 Cobblestona Bivd,

Southaven, MS 38672
Hoatiged Office: 662-890-9696
MS&TN Fax: 662-890-9803

Toll Free: BAS-432-1104
Bas &
~  Mobile: 901-488-T056

Email: LisaBumettSOLD@acl.com

LIsA MOORER, CRE, ABR, CRS, GRI

Muanager

(228) 875-1272 Business
CoLDWeLL 1-877-301-7108 Toll Free

BANKERO (228) 872-3636 Fax
ALFONSD Imooreri@ cableone.net

REALTY, INC.

2418 Breerville fithved
Cleean Springs, AMS 19564

www,coldwellbankeralfonso.com
| @l—ﬁ | i -
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@m  REMIX

Y Premier Group
¥ Shemy Taylor Pullens, aes, G, ABAM
Broker Associnta

417 Mamorial Blvd

Piemyuns, Mississippt 38466

Tall Frea: (B77) 736-2045, Office: (B01) TRA-3309
Fax: (601) T88-5080

Callular; {601} 918-1574

s E-Mail: shermypullens O aol com

-L[H_|"—' Wabsite: www.sherypulians.com
Mgis|
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Andy and Christa Estes
REALTORS
Hes 662 B40-2030

@ Prudential

Mngnnlm Hﬂal'hf nnd Associates, Inc.

WAain Sioe

5 West

27 / MISSISSIPPI REAL ESTATE LEADER / Winter 2007



Referral Advertising

Let me take care of vou & your referrals!

N
mumWild Realty. Inc.
ERA
200 N. Broadway “ ;
McComb, MS 39648 PhoneMe
Today!
Toll Free: 800-813-TEAM Cell 601-551-0343 - :
Email: trish@wildrealty.com [\ Trish Fleming
Web Site: www.wildreaity.com wa Brchar Anscciete
Cathy Feltenstein

Broker Associate, ABR, CRS, GRI

Wilson Realty

3906 Poplar Springs Dirve
Meridian, Mississippi 39305
Offices (601) 483-3384
Home: (601) 693-5487

Faxc (60]) 693-7724

Cell: (601) 917-5487

email: efhouse 1 @aol.com @
www wilsonnealtyms.com ' E

Corie Stewart, ABR®
Principal Broker

1581 South Main

Greamville, MS 38701

oFFice: (B62) 332-0897

AFTER HOURS: (662) 332-0890

E-maiL: rabandrews & cox-internet.com

ROBERT R. ANDREWS, CRB, CRS
REALTOR®, Certilled Appraiser

& @S

M%%ﬂhﬂ

BRUCE KAMMER, CRS, GR!

(601) 798-7942, (B0O) 345-5263 BUS
(601) 798-1691 FAX, (601) 795-4883 RES
kammer @ datasync.com E-MAIL

'unu’

COUNTRY
PROPERTIES, INC

ach DMice Is Independarsy
Owred At Oporated

NANCY LANE COMMERCIAL REALTY, INC.

1855 LAKELAND DRIVE

AT THE QUARTER Phone: 601-362-7887

SUITE G-10 Fax: 601-362-8088

JACKSON, MISSISSIPPI 39216 www.nancytanecommercial.com

Gusfith Real Eotale, I, 0
Appraisal Services

DAVID GRIFFITH

CERTIFIED GENERAL APPRAISER
REALTOR*

1200 West Sunflower Road
P. O. Box 1723
Cleveland, MS 38732

Office (662) 843-0309
Fax: (662) 843-0321
Home (662) 843-3915

Diane Stribling, ABR

901 B31-1755

@ Prudential

Collins-Maury, Inc. REALTORS"
5540 Gopdman Rd

Dlwa Branch, M5 38554 o -u“
Bus 667 548-2000 B2 H48-1072 _-ﬂﬁ'l "@
dianastribhing@msn. com v

B\ rdererers oot pnd pereisd meeder o Bl el Frtite S eebe

Lic. in M5 & TH

1 . "
Janice Shows
Broker Associate, Relocation Director
“Commited to Service™

Office:  (601) 956-2222
Toll Free: (800) 201-5318
Fax: (601) 956-6648
E-Mail:  jshowsrealtor®aol.com
Web: www. JacksonERA.com

A m
aan e &
ERA Real Estate Professionals

1583 E. County Line Rd, Ste. G, fackson, M5 39211
Eauh EWA CHilo bs Indepnendensly Chataend and Ciperrabnd
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Goffin & Love Sroperties

@ (B 1004 North Tweltth Avenue
=== MLS. laurel, Mississippi 39440

e

Sandra K. Vaughn
Sales Associate

Office: (801) 649-9509
Home: (6801) 6498-2080
sandravaughn33 @yahoo.com

Mississippi Association of Realtors Leadership Class 2004




Referral Advertising

DUNAWAY & BRIDGES, REALTORS®
“Commercial Brokers” m

ch, M ypi 38 SONJA DUNAWAY, Realtor®, GRL, LTG
(662) B95-8500
0

P, Box 4345 (601 981-7511
1900 Lokeland Drive Fax (601) 987-9068
Jackson, M5 39296-4345 dunaweyH0 1 @& aol.com

Drew Eall;lrd._LLG

Shopping for a Realtor?

Talk to Chester

MS Gulf Coast

228-8T75-8T700
o Pam Beard
P Broker-Owner, REALTOR®
% oo crescent soulevord ABR, CRB, CRS, GRI, ¢Pro
] i - 2006 President, MS Assoc. of REALTORS®
'if 1 . [+ §
4 mideeland, M5 39157

":-"'.Ef.':'i- B rS
Cell 601-831-4505 o
Office 601-638-4505 f mq
E-Fax 1-775-383-0839 —
PamBeard@LivelnTheSouth.com
www.LiveinTheSouth.com

3205 N. Frontage Rd. = Vicksburg, MS 39150

rel: Gai-8sy-Hooo
MICHELLE BuRrForD, CCIM pout: Boi-427-Boze

LEASING MANAGER michelbe o by il-lli|I:'|L-.~ oI
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Laura R. Kelley

Realtor

700 South Street
Waynesboro, MS 39367

601-735-0550 -
cell: 601-323-2263 fax: 735-1203
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AmeriMail Direct, Inc. I Direct Mail

505 South Congress Street —

Jackson, Mississippi 39201 e Data Management
(601) 948-6245 — Lo
www.amerimaildirect.com == Prlntlng

I Graphic Design
L I Strategic Consulting

Providing total project management solutions...

\

‘RE HAPPY TO LEND A HAND.

Dur Staff of [lpr.rts Gan Help With Any Advice On Land Purchases - Before, During and After Closing,
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Knowledge, Experience And The Best Financing Solutions Available, N

The Land Banks Of Mississippi Are The First Ghoice In Land Financing.

Senatobia ‘Clarksdale -Cleveland ‘Tupelo -Corinth
Houston -Starkville -Kosciusko -Indiancla -New Albany
1-866-560-9664 - www.MsLandBank.com

Part ol the Farm Credii Svsiem

Broakhaven Greenville - Greenwood - Hattieshuare
Flowood Newton Poplarville Lucedale

1-800-449-5742 - www.LandBankSouth.com
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A mortgage company

That enhances my relationship with my client.

What do you want your Trustmark to be?

At Trustmark, we understand the faith and commit- /

ment your referral represents. We deliver what agents / T k
demand: outstanding service, aggressive products and / rustmar
competitive pricing. With honesty and integrity, we Banking and Financial Solutions
will make sure your homebuyer is totally satisfied and .
that you are proud you referred your client to us. Call Peop]e you trust. Advice that works.
your local Trustmark originator or 1-800-844-2000. @
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A Horse of a different color...
Stands out in a crowd!

837 franchises sold, 23,190 agents recruited,
$70 million in Residuals

Paid Out Since 2000, Nationwide.
Group Health Insurance

and 401K Programs Available, M
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Stand Out with EXIT Sue & Jimmy Lyon
Regional Owners

WWW. Exi'tMS.cum % ® (251) 476-1097
Info@EXxitMS.com EXIT REALTY MISSISSIPPI  (866) 482-8330

Mot miended 1o solicn brolervanas akesdy under coniract with other fandhser. Each EXIT offkee is independently onmed and opemated
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Dont ©_
Gamble... = @

...and go without
Health Insurance.

: ¥ Policies
= to fit an
budget

united american_insurance company

1-800-932-5516



